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Bulletin 
NEXT MEETING 

 

Tuesday, October 11 

 

St. Louis Marriott West 

660 Maryville Centre Dr. 

 

6:00 p.m. Buffet Dinner 

  Hosted By TruForm Optics 

                        RSVP By October 5th 

                        paula@stlouisoptometricsociety.org  

   Or Call or Text:  314 725-2020 

   

7:00 p.m. Business Meeting 

 

7:30 p.m Designing and Fitting Today’s 

Sclera GP Contact Lenses 

 George Mera, BS,NCLE-AC       

    One Hour C.E. 

                                 

             # # # # # 

  

COMMITTEES FOR 2016 

The following committees have been appointed 

by Dr. Joe Castellano. 

  Membership:  Dr. Mary Beth Rhomberg  

                         Dr. Kevin Lydon 

  Contact Lens: Dr. Nick Castellano and  

                         Dr. Rachel   Merriman 

  Technology:  Dr. Paul Luong 

  Co-Management:  Dr. Michelle Dierhiemer 

  MO State Board:  Dr. Kurt Finklang     

  MOA Trustees:  Dr. Steven Rosen   

                            Dr. Jason Riley 

   UMSL:  Dr. Larry Davis 

 

If you would be interested in serving on a 

committee, please contact Dr. Joe Castellano 

                                ### 

mailto:paula@stlouisoptometricsociety.org
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Unrestricted Educational Grant 

Provided By MARCO 

From the September Meeting 

   Presented by: Dr. Dr. Kevin Henne 
Submitted by: Dr. Drew Biondo 
     Practices of all ages and make-ups can benefit 
from revitalization through the use of technology.  
Utilizing a proper combination of quality, service 
and fair prices can offer the best experience for a 
practice, and new technology can help a practice 
excel in all categories.    
     According to many, there are five different 
obstacles to growth, and in optometric practice 
owners describe ‘patient demand’ as the one that is 
struggled with the most.  What is often overlooked 
is the role of customer service in retaining your 
existing patients.  Things like recalls can boost 
schedules with minimal investment of time or 
money.  New software can help to find existing 
patients that are overdue for examinations and/or 
testing.   
     Once a private practice has become 
successfully busy through the use of this emerging 
technology, there comes a time where delegation 
and efficiency becomes the key to growth by 
allowing the doctor to see more patients without 
causing delays and irritating patients.  
     Efficiency is key to not only keeping 
appointment times and decreasing waits, it can also 
boost sales within the office.  Most patients expect 
to be at the office for an hour at the most, and 
during that time they expect to spend forty minutes 
on check-in and examination, which leaves twenty 
minutes for optical.  If the examination portion runs 
over, the patient is much more likely to leave 
without getting glasses and is much less likely to 
come back for purchase.   
     Only 5% of optometric practices in the US ever 
get to the one million dollar gross threshold.  The 
slowest growth typically occurs between $600,000 
and $900,000.  As a practice grows, the 
owner/doctor needs to become an effective team 
leader, focusing on staff management, work flow 
and overhead issues in order to power through this 
stage. 
      One way to improve efficiency is by using the 
Marco Epic system.  It can be used to allow 
technician refracting and its Optical Path Diagnostic 
helps to identify a variety of conditions.  Marco will 
train staff members to refract and can often reduce 
re-do rates thanks to the split prism system for 
astigmatic correction. It allows the comparison of 
simultaneous targets instead of the ‘one or two’ 
system found on the traditional cross cylinder.   
                       Continue on next page: 
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              Continued from previous page: 

The doctor is still able to cut back the prescription if 

he or she feels it necessary.  There is also a ‘wow’ 

factor that the patient experiences thanks to the                        

cutting age technology.   This can free up the 
doctor to discuss other things with the patients, 
ranging from contact lenses to medical disease 
states.   
     Optical Path Diagnostics (OPD) screens for a 
variety of conditions.  Tear film analysis can 
demonstrate dry eye syndrome and the system can 
identify the source of aberrations in the visual 
system.  It can also identify corneal infiltrates, 
posterior capsular opacification and decentered 
intraocular lenses.  It can also differentiate 
scotopic, mesonic and photopic aberrations.   The 
OPD can also be used to accomplish a consistent 
and measurable glare testing measurement for 
cataract surgery qualification.   
     The Marco Epic system gives the aberration 
analysis via an RMS program.  This can not only 
identify the source of aberration, it can also detect 
surface irregularities that can lead to the early 
detection of conditions like pellucid and 
keratoconus. 
     Utilizing new technology like this can improve 

patient experience while simultaneously increasing 

efficiency and reducing chair time.  This is 

imperative to growing a practice by maximizing 

patient time and minimizing scheduling delays that 

can cause patients to seek treatment elsewhere.  

This technology can also improve the doctor’s 

quality of life and reduce ‘burn-out rates’ that 

affects so many health care professionals. 

                              ****** 

 



Co-Management Report: 
     Presented By:  Dr. Michelle Dierhiemer 
     BromSite™ (bromfenac ophthalmic solution) 
0.075% will soon be available for the treatment of 
postoperative inflammation and prevention of 
ocular pain in patients undergoing cataract 
surgery. BromSite™ is the first non-steroidal anti-
inflammatory drug approved by the USFDA to 
prevent pain and treat inflammation in the eye for 
patients undergoing cataract surgery; other 
NSAIDs in this class are currently indicated for the 
treatment of inflammation and reduction of 
pain. BromSite™ is the first bromfenac ophthalmic 
solution formulated in DuraSite™, a polymer-
based formulation that can be used to improve 
solubility, absorption, bioavailability, and residence 
time as compared to conventional topical 
therapies. Sun Pharma acquired InSite Vision in 
November 2015 and is likely to commercialize 
BromSite™ through its newly formed, US-based 
division, Sun Ophthalmics, in the second half of 
2016. 
     In July, the U.S. Food and Drug Administration 
approved Abbott's Tecnis Symfony and Tecnis 
Symfony Toric Intraocular Lenses for the 
treatment of cataracts. The Tecnis Symfony 
lenses are the first in a new category of intraocular 
lenses; they are the only lenses in the United 
States that provide an extended range of 
continuous high-quality vision (similar to a 
monofocal IOL), while also mitigating the effects of 
presbyopia by providing an extended depth of 
focus. Compared to an aspheric monofocal IOL, 
the lens provides improved intermediate and near 
visual acuity while maintaining comparable 
distance visual acuity without halos and glare. 
   

                       *****
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MOA BOARD 
     Presented by:  Dr. Steve Rosen 
     SLOS raised about $1500 for Senator Scott 
Sifton in the few weeks leading up to our 
September meeting. Senator Sifton was 
instrumental in helping the MOA get the long 
sought Non-Covered Services/Lab Choice bill 
passed. Without his help, it likely would have died 
at the end. Senator Sifton is fighting a close race 
for re-election, and we want to help him all we 
can. Most of the funds have been delivered, and 
he is appreciative of all SLOS and the MOA has 
done to help him. 
     The Non-Covered Services/Lab Choice bill 
went into effect on August 28, and while it will take 
some time for the vision insurance companies to 
get into compliance, it has been noted that 
Spectera has already begun to create a new plan 
that appears to follow the new law. The MOA will 
be watching this plan and other plans to help 
speed compliance. 
     The Southeast Society is holding a fundraiser 
for Speaker-of-the-House Todd Richardson on 
Tuesday, September 27 in Poplar Bluff.  Speaker 
Richardson has been a great friend of the MOA 
going back to before he was Speaker. We have 
always supported him and we don't want to stop 
now that we got our bill passed.  To contribute to 
Speaker Richardson's campaign, make checks out 
to Friends of Todd Richardson and send to: 

Tom Cullinane OD  
Optical Expressions  
12422 Olive Blvd  
Creve Coeur MO 63141  
It is not too late for donations for Scott 
Sifton.  Please make contributions to: Scott Sifton 
for Missouri and send to: 
Steve Rosen 
1324 Conway Oaks Dr. 
Chesterfield, MO  63017 
 
The MOA annual convention will be held in 
Branson at Chateau on the Lake from  

October 13-16. If you would still like to register, go 
to www.moeyecare.org. Besides important MOA 
business, there will be fun in Branson and 16 
hours of CE offered. 

                         ******* 
 
 



 
 

        
 

 
 

 

 
 

Technology Report: 
      Submitter by:  Dr. Paul Luong 
      Hyper CL Receives FDA Clearance 
     EyeYon Medical, an ophthalmic device company 
based in Israel, recently obtained FDA clearance 
for its Hyper CL Therapeutic Soft Contact Lens for 
Daily Wear. The lens technology is indicated for 
therapeutic use to promote corneal healing and 
relieve corneal pain by protecting the cornea during 
the treatment of acute or chronic pathologies, such 
as corneal edema, corneal erosions, entropion, 
bullous keratopathy and corneal dystrophies as well 
as post-surgical conditions. The lens design 
includes two base curves and a peripheral groove 
with eight fenestrations. The lenses are currently 
only sold in Europe and Asia. EyeYon plans to 
begin marketing the two-week lenses in the U.S. in 
2017. 
                              ****** 
 

Membership Dues Forms can be  
Downloaded from the Website 

               www.stlouisoptometricsociety.org 
 

The current membership stands at 146 paid 
members.  If you are not sure if you are up to 
date on your dues, please text or email Paula 
at:  314-725-2020  
      paula@stlouisoptometricsociety.org 
 
 
 

http://www.stlouisoptometricsociety.org/
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MOA CALL TO ACTION:  

Submitted by Dr. Tom Cullinane 

As you all know by now the new law about lab 
choice and the discounting of none covered 
services went into effect in late August 2016.   
The MOA is having a fund raiser for an 
instrumental person in the process of our bill now 
becoming Law, Speaker of the House Todd 
Richardson.  
Please make checks out to "Friends of Todd 
Richardson" and send them to my office address 
below. 
Thanks for your support for this important event 
for Optometry.  

Tom Cullinane OD  
Optical Expressions  
12422 Olive Blvd  
Creve Coeur MO 63141  
seeingme@sbcglobal.net 
                   ****** 
 
If you have not attended a meeting lately, 
The buffet has been wonderful: 
        

 

 
 

 

 

    

 



 

 

 

 

 

 

 

 

 

 



 

 

 

 

 

 

 

 

 



 

 

 

 

 

 

 

 

 



 
CALENDAR AND  
             UPCOMING EVENTS 

 

October   4    Pepose Vision Institute 
                     (See below) 
 

October 11    Next Meeting 
                           TruForm Optics 
 
Oct. 13-16 MOA Conference 
   Chateau at the Lake 
   Branson, MO 
 
December Meeting—Midland Christmas Party 
                        Details To Come 
 

             # # # 

 

 
PEPOSE VISION INSTITUTE SEMINAR 

Tuesday, October 4, 2016 – 6:00 p.m. 
Pepose Vision Institute – 1815 Clarkson Rd., 

Chesterfield, MO 
Pathophysiology, Diagnosis, and Latest 
Advancements in the Management of 
Keratoconus: Collagen Cross-Linking 

and Intacs 
1 hour CE 

Presenter: Dr. Mujtaba Qazi 
Pepose Vision Institute - Director, Clinical Studies 

For reservations call 636-728-0111 
- ask for Elena LaPlante, Director of Practice 

Development 
For more information and to RSVP   

 
Help Needed: 

Optometrist needed for Bridgeton, MO office 

Tuesdays and every other Saturday. 

Also, I need someone to cover in Washington, MO 

October 18—November 1. 

Please contact Charles Bruce at 

charlesbruce1984@yahoo.com   for more details. 
 

Service Opportunities: 
Calvary Community Development 

Corporation (CCDC) along with Calvary Missionary 

Baptist Church is sponsoring a free Annual Health 

Fair on Saturday, October 22, 2016 from 10:00 to 

1:00.  They are looking for services to assist in a 

quest for a healthier community. Please contact: 

 Angie Jackson  

(314) 680-1986 

 

 

 

 

 

 

 

tel:%28314%29%20680-1986
http://www.barnesretinainstitute.com

